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I. Who are we? I. Who are we? 

Dominic Becotte

My Background:
B.A.A. Finance (1999) and M.Sc. Finance (2001) at HEC-
Montreal
CFA Ch t h ld / C di S iti C f th CSICFA  Charterholder / Canadian Securities Course from the CSI
Started my career in Montreal at National Bank Financial 
(4 years) and TD Securities (8 months)
M i t t t fi fi i l & b i t tMy interest: corporate finance, financial & business strategy, 
merger & acquisition, venture capital & private equity 
investments

My Ambition: 
Working in corporate finance in a global environment 
Become a global banker
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Become a global banker
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I. Who are we? I. Who are we? 

Dominic Becotte (cont’d)

My Job Today:
Vice President – Investment Banking / Merger & Acquisition at 
Messier Partners
W ki t t ti b t E d N thWorking on corporate transactions between Europe and North 
America

My Firm: Messier PartnersMy Firm: Messier Partners
Investment banking boutique focusing on cross-border 
transactions with expertise in various industry sectors such as 
technology, media & telecommunications, banking & financial gy g
institutions, energy & utilities, retail, and private equity group
Created by Jean-Marie Messier (former CEO of Vivendi 
Universal) 6 years ago
B ti fi A d l f i t t b k
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Boutique firm: A new model for investment banks
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I. Who are we? I. Who are we? 

Marc-André Nantais
My Background:

( )B.A.A. Finance (2003)
CFA Chartholder (2006)
Canadian Securities Course (2001), Canadian Practice 
H db k C  (2003)Handbook Course (2003)
Series 7, 3 & 63 – NASD
Started my career with Goldman Sachs in NY in their 
summer internship program 1st Quebecer enrolled in the summer internship program – 1st Quebecer enrolled in the 
program
My interest: Sales, Asset Management, Business 
Development and corporate development. p p p

My Ambitions:
Launching an investment management firm
St i l i th it
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Stay involve in the community
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I. Who are we? I. Who are we? 

Marc-André Nantais (cont’d)
My Job Today:

l l ld hAssociate – International Sales at Goldman Sachs
Selling all equity products to institutional investors across 
Canada and the US. 

My Firm: Goldman Sachs
Large global bank holding company that engages in  in 
investment banking, securities and investment management. 
Goldman Sachs was founded in 1869, and is headquartered in the 
Lower Manhattan area of New York City.Goldman Sachs has 
offices in all major world financial centers.
The firm acts as a financial advisor and money manager forThe firm acts as a financial advisor and money manager for 
corporations, governments, and wealthy families around the 
world. Goldman offers its clients mergers & acquisitions advice, 
underwriting services, asset management, and engages in 

i di d i i d l i i d lproprietary trading, and private equity deals. It is a primary dealer 
in the U.S. Treasury securities market.
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II. II. OverviewOverview of the Financial Worldof the Financial World

Intermediary Intermediary 
Facilitating the Flow of Capital Facilitating the Flow of Capital 

Clients SeekingClients Seeking
CapitalCapital

Investors withInvestors with
CapitalCapital

Global PortraitGlobal Portrait

c g e ow o C pc g e ow o C ppp

Wal-Mart
General Electric
P&G

PUBLIC
COMPANIES

pp

Capital Research
Fidelity

INSTITUTIONAL
INVESTORS

Industry Groups

INVESTMENT BANKING

Financing Group

Equities & Fixed Income, 
Currency and Commodities

SECURITIES DIVISIONS

GSS/Prime BrokerageP&G
Vodafone
Hutchinson 
Wampoa

AXA
Allianz/PIMCO
GM Pension
Och-Ziff

RETAIL

MERCHANT
BANKING

INVESTMENT MANAGEMENT
(Private Wealth / Asset Management))

PRIVATE
COMPANIES

GOVERNMENTS 

High Net Worth 
Individuals

GOVERNMENTS

RETAIL
INVESTORSGLOBAL INVESTMENT RESEARCH

OTF&S HCM L&M
ComplianceGOV N N S

& AGENCIES

Chicago 
FNMA/FHLMC 
Germany 
China

GOVERNMENTS 
& AGENCIES
Central Banks
Mortgage Agencies
State & Govt Pension 
Funds

Compliance

EXECUTIVE OFFICE

China

Chinese WallChinese Wall
State & Local Govts
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
BuyBuy SideSide //  //  SellSell SideSide –– How to How to viewview ourour world in 2 world in 2 bucketsbuckets??

The buy side and sell side make up both sides of a financial market.

Buy Side
The buy side refers to participants which buy and sell securities, usually for 
money-management purposes.y g p p

Buy side firms participate in a smaller number of overall transactions, and 
aim to profit from market movements and accruals rather than through risk 
management and the bid offer spreadmanagement and the bid-offer spread.
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
BuyBuy SideSide //  //  SellSell SideSide –– How to How to viewview ourour world in 2 world in 2 bucketsbuckets??

Sell Side
I f i i h ll i i d k d i fIt refers to participants that sell securities and make recommendations for 
brokerage firms' customers. 

Sell side participants are paid through commissions charged on the sales price p p p g g p
of the stock. 

Sell side firms employ research analysts, traders and salespeople who 
collectively strive to generate ideas and execute trades for Buy side firmscollectively strive to generate ideas and execute trades for Buy side firms, 
enticing them to do business. 
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II. II. OverviewOverview of the Financial Worldof the Financial World

Pension Funds
Mutual Funds

BuyBuy SideSide –– The clients! The clients! 

Mutual Funds 
Hedge Funds 
Private Equity firm
Endowment // FoundationEndowment // Foundation
Insurance Companies
Sovereign Funds
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World

Investment Banks & Commercial Banks
Boutique and M&A firms

SellSell SideSide –– The middle men!The middle men!

Boutique and M&A firms
Broker Dealers
Consultant
Accounting FirmAccounting Firm
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
InvestmentInvestment BankingBanking in in DetailsDetails

What is Investment Banking?

Investment banks help companies and governments raise money by 
issuing and selling securities in the capital markets (both equity and 
b d)bond)

A majority of investment banks also offer strategic advisory services 
for:for:

Mergers and acquisitions
Divestiture and corporate restructuring
Trading of derivatives fixed income foreign exchangeTrading of derivatives, fixed income, foreign exchange, 
commodity, and equity securities
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Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World
Investment Banking in DetailsInvestment Banking in Details

Who are the Key Players?

U.S. Bulge Bracket Middle Market or 
Regional Banks Universal Banks Boutiques
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
InvestmentInvestment BankingBanking in in DetailsDetails

Transaction Types
Financing : 

Equity Offering (corporations)
Bond Offering (states and federal governments, municipalities,…)
Corporate financing (senior debt, subordinated debt, mezzanine debt, 
convertible, preferred equity, shareholder loans,…)

Advisory:Advisory:
Mergers and acquisitions
Restructuring
Private equityPrivate equity
LBO / MBO
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
InvestmentInvestment BankingBanking in in DetailsDetails

A Day in the Life of a Junior Investment Banker 
7:00 Wake up read the emails received last night from last night7:00 Wake up, read the emails received last night from last night

Nothing urgent = Go to the gym
Urgent email = You have 30 minutes to shower and get to work!

8:30  Arrive at work, go through security check point
8:45 Engulf your muffin and coffee while reading your WSJ and Financial Times8:45 Engulf your muffin and coffee while reading your WSJ and Financial Times
9:30 Prepare the daily news update on the Technology Media Telecom sector
10:00 One last look at this comparable analysis, send to your VP for approval
10:30 Your VP is not too happy, you forgot to include the options of this large retail

European company in your comps redo the work!European company in your comps, redo the work! 
11:30 Conference call with a client in the renewable energy sector to discuss the 

electronic data room for the due diligence process that will start next week
1:00 Eat your lunch at your desk while looking at the news from European closing
2 00 W k M&A d l d i 2 d2:00 Work on an M&A model due in 2 days
5:00 Check in with VPs and heads of deal teams on status of work
6:45 Dinner… at work (paid by the firm of course)
8:00 Get more work from your VP
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
InvestmentInvestment BankingBanking in in DetailsDetails

What Are the Exit Options for an Investment Banker?

Private equity firm
Venture capital fund
Hedge f ndHedge fund
Corporation (VP Corporate Development or CFO)
Start your own company?
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
Equities and Fixed Income sales and trading in detailsEquities and Fixed Income sales and trading in details

Fixed Income, Currency &Fixed Income, Currency &Fixed Income, Currency &Fixed Income, Currency &
Executive OfficeExecutive OfficeExecutive OfficeExecutive Office

Fixed Income, Currency &Fixed Income, Currency &
CommoditiesCommodities

Fixed Income, Currency &Fixed Income, Currency &
CommoditiesCommodities

Investment Investment 
MM
Investment Investment 

MM

Management CommitteeManagement CommitteeManagement CommitteeManagement CommitteeInvestmentInvestmentInvestmentInvestment

Management Management Management Management 

MerchantMerchantMerchantMerchant

EquitiesEquitiesEquitiesEquities

Investment Investment 
Banking Banking 

Investment Investment 
Banking Banking 

Merchant Merchant 
BankingBanking

Merchant Merchant 
BankingBanking

Human Capital Human Capital 
ManagementManagement

Human Capital Human Capital 
ManagementManagement

Legal, Compliance and Legal, Compliance and 
Management Controls Management Controls 
Legal, Compliance and Legal, Compliance and 
Management Controls Management Controls 

Operations , Technology & Operations , Technology & 
FinanceFinance

Operations , Technology & Operations , Technology & 
FinanceFinance
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World
Equities and Fixed Income sales and trading in detailsEquities and Fixed Income sales and trading in details

Sell-Side Sales/Trading Buy-Side

Sales

Valuation
and Advisory

Client/
Investor

Sales

Goldman Sachs

Finance

TradingGoldman Sachs 
Research

Principal 
Investing
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Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World

Make markets in equity and equityMake markets in equity and equity--linked securitieslinked securities

Equities: What we do?Equities: What we do?

Trade large blocks of equity and equityTrade large blocks of equity and equity--linked securitieslinked securities

Portfolio hedging and restructuringPortfolio hedging and restructuring

d i d f ili l i i id i d f ili l i i iUnderwrite IPOs and facilitate governmental privatizationsUnderwrite IPOs and facilitate governmental privatizations

Provide execution services for clients in all equityProvide execution services for clients in all equity--related securities related securities 
including prime brokerage, securities lending, and floorincluding prime brokerage, securities lending, and floor--based based g p g gg p g g
specialist servicesspecialist services

Structure and enter into a wide variety of derivative transactionsStructure and enter into a wide variety of derivative transactions

Engage in proprietary trading and arbitrage activitiesEngage in proprietary trading and arbitrage activities

Develop advanced mathematical and technological solutions to Develop advanced mathematical and technological solutions to 
complex business problemscomplex business problemsp pp p
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Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World

Advise investing clientsAdvise investing clientsSalesSales

Equities: overview of the functionsEquities: overview of the functions

Execute trades and advise buy side Execute trades and advise buy side 
traderstraders

Sales TradingSales Trading

TradingTrading Make markets and manage riskMake markets and manage risk

Engage in proprietary tradingEngage in proprietary trading

Offer securities lending financingOffer securities lending financingPrime BrokeragePrime Brokerage Offer securities lending, financing, Offer securities lending, financing, 
clearing, reporting and consulting clearing, reporting and consulting 
servicesservices

Principal InvestingPrincipal Investing Take principal positionsTake principal positions

FinanceFinance Advise clients on the structuring and Advise clients on the structuring and 
execution of transactionsexecution of transactions

StrategyStrategy
Analyze market trendsAnalyze market trends

Develop pricing models and risk Develop pricing models and risk 
analyticsanalytics Privileged and Confidential | Page 22



Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World
Equities: How Equities Market Players CommunicateEquities: How Equities Market Players Communicate

Shares Businesses (small institution model)

Sell-Side Buy-Side

Research
Sales

Origination Market Research

Portfolio
Manager/Trader

-OR-

Sales
Trader

Global Investment
Research

Investment
Banking

Trader

Trader
Merchandising

Corporation
Issuing Equity
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Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World
FICC: What do we do?FICC: What do we do?

Make markets and trade bonds, money market instruments,Make markets and trade bonds, money market instruments, 
bank loans, asset-backed securities, currencies, commodities, 
and other products

Raise capital for our clients in the private and public marketsRaise capital for our clients in the private and public markets

Structure and enter into a wide variety of derivative transactions

Invest in distressed assetsInvest in distressed assets

Engage in proprietary trading and arbitrage activities

Develop advanced mathematical and technological solutions to p g
complex business problems
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Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World

Advise investing clientsS lS l

FICC: Overview of FICC Functions?FICC: Overview of FICC Functions?

Advise investing clients

Distribution network
SalesSales

Make markets and manage riskMake markets and manage riskTradingTrading Make markets and manage riskMake markets and manage risk

Engage in proprietary tradingEngage in proprietary trading

FinanceFinance Advise clients on the structuring and Advise clients on the structuring and FinanceFinance
execution of transactionsexecution of transactions

Principal InvestingPrincipal Investing Take principal positionsTake principal positions

StrategyStrategy
Analyze market trendsAnalyze market trends

Develop pricing models and risk analyticsDevelop pricing models and risk analytics

Tailor derivative products to client needsTailor derivative products to client needs
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Working in New York: How to Make it a Reality?

II. Overview of the Financial WorldII. Overview of the Financial World
FICC: How FICC Market Players Communicate?FICC: How FICC Market Players Communicate?

Macro & Credit Businesses (small institution model)

Sell-Side Buy-SideOrigination Market Research

Portfolio
Manager/Trader

SalesCredit Research
(GIR)

Investment
Banking

TraderMerchandising
Corporation
Issuing Debt
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Working in New York: How to Make it a Reality?

II. II. OverviewOverview of the Financial Worldof the Financial World

Operations

What other careers exist on Wall Street?What other careers exist on Wall Street?

p
Accountants
Researchers
LLawyers
Technologists
Human Resources Professionals 
Real Estate Management
Event Planners
Building PlannersBuilding Planners
Global Security 
Community Outreach/Philanthropy
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Working in New York: How to Make it a Reality?

III. A III. A CareerCareer in NY in NY –– How to How to MakeMake itit HappenHappen!!pppp

Hellooo! I am a first year student at HEC. What can I do today to get there 
tomorrow?

Develop your passion:Develop your passion:
Read (LaPresse, National Post, WSJ, The Financial Time, The 
Economist, Business Week, Fortune Magazine,…)
Share (learn how to analyze a situation and debate about it)

Develop your network :
Student Associations such as the Fonds de Placement HEC
Other associations

Develop your business personality :
Not something you learn in the books
Develop your self-confidenceDevelop your self-confidence

Get the best grades:
Enjoy life at school as much as you want BUT get the results!
T k h fi l i
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Take as much finance classes as you can, starting next semester



Working in New York: How to Make it a Reality?

III. A III. A CareerCareer in NY in NY –– How to How to MakeMake itit HappenHappen!!

Hellooo! I am a first year student at HEC. What can I do today to get there 
tomorrow?

Expand your Horizons:

pppp

Expand your Horizons:
If you only speak French, learn English
If you speak both, learn Spanish… and consider Mandarin!!!
HEC-Montreal exchange programg p g

Summer Internship (or Abroad) in the U.S.:
Tricky but possible
The Work Experience program
Your two new friends Marc & Dom from New York

Think about the Next Step:Think about the Next Step:
Consider an MBA or M.Sc. Degree in the U.S. or abroad
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IV. Know Your Competition

From the US:
Diploma from a Tier I business 
school

Summer internship at a Tier I 
financial institution

Summer internship in Europe 

Student associationStudent association
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Working in New York: How to Make it a Reality?

IV. Know Your Competition

From Europe:
Diploma from a Tier I French 
business school and lycéey

M&A summer internship at a 
Tier I investment bank (outside 
of France)of France)

Extracurricular  activities 
(humanitarian organization)

Leadership role in a student 
association

Speaks 3 languages or more
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IV. Resources AvailableIV. Resources Available

Reseau HEC in New York

HEC-Montreal’s presence in New Yorkp

Strong social and professional association representing HEC-Montreal and its 
graduates in New York

id C l d i k i h kiProvide HEC-Montreal graduates in New York with networking 
opportunities, professional activities, informative activities and other services 

Organized HEC-Montreal centenial celebration in NY
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Working in New York: How to Make it a Reality?

IV. Resources AvailableIV. Resources Available

HEC-Montreal Work Experience Program

This program enables carefully selected HEC Montreal Msc students to carryThis program enables carefully selected HEC-Montreal Msc students to carry 
out research projects during the summer for companies doing business in the 
US, for government agencies or NGOs. 

For HEC students, the program provides the opportunity to live in the United 
States, to work with a company or organization and to acquire greater 
understanding of its business culture and practices. For the host company or 
organization, the program provides the opportunity to gain a useful research 

j li lproject at little cost. 
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IV. Resources AvailableIV. Resources Available

Young Canadians in Finance (www.ycif.org)

Provides Canadians working in the financial industry an exclusive networkProvides Canadians working in the financial industry an exclusive network 
that enables them to take leading roles in Finance

Promote the collaboration and education of its members to achieve a greater 
collective success and build a more competitive Canadian financialcollective success and build a more competitive Canadian financial 
community

Builds a network through cultural events where members can interact and 
share ideasshare ideas

Provides learning opportunities through its conference call series where we 
ask Canadian leaders to comment on current economic and political 
conditions in Canada.

A catalyst for Opportunity
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Working in New York: How to Make it a Reality?

IV. Resources AvailableIV. Resources Available

Délégation du Québec à New York

Promote Quebec’s interests in New York and the U SPromote Quebec’s interests in New York and the U.S. 
Arts and culture
Trade and investments
Education and researchEducation and research
Employment and immigration
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IV. Resources AvailableIV. Resources Available

Service de Gestion de Carrière HEC-Montreal

A great support to find a job or summer internshipg pp j p

They have a significant number of connections in Quebec, Canada and the 
U.S. 

They are there for you, stop by as soon as possible to see what they have to 
offer
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IV. Resources AvailableIV. Resources Available
Fonds de Placement HEC

Le Fonds de placement étudiant HEC (FPHEC) est un club d'investissement 
en règle gérant activement un portefeuille réel d'environ 120 000$ qui a 
comme objectif de former la relève financière montréalaise tout en servant la 
communauté étudiante de HEC Montréal en tant que l'association finance des 
étudiants au Baccalauréat en administration des affaires.
Le FPHEC fournit aux étudiants membres une longueur d'avance dans leur 
parcours professionnel, une grande valeur ajoutée à leur cheminement 
scolaire et permet un agrandissement de leurs connaissances du milieu des 
affaires.

Fonds de Placement Standard Life
Le Fonds Standard Life – HEC Montréal est un fonds doté d’une somme de 4 
millions de dollars investie dans des actions et des obligations canadiennes.
U di i d’ét di t é i ité d ti i t à titUne dizaine d’étudiants réunis en comité de gestion agissent à titre 
d’analystes financiers et de gestionnaires de portefeuille du Fonds.
Ce comité de gestion relève d'une équipe composée de professeurs de HEC 
Montréal, d’un représentant de Standard Life et de deux représentants de 
I i S d d Lif (ISL) i l' d lInvestissements Standard Life (ISL) qui assurent l'encadrement et la 
supervision.
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V. AppendixV. Appendix

Pension fund
A pension fund is a pool of assets forming an independent legal entity that are

pppp
1 1 –– The Buy Side: our clientsThe Buy Side: our clients

A pension fund is a pool of assets forming an independent legal entity that are 
bought with the contributions to a pension plan for the exclusive purpose of 
financing pension plan benefits.

i f d i h h ld f li d d i iPension funds are important shareholders of listed and private companies

Mutual funds
A mutual fund is a professionally managed type of collective investments thatA mutual fund is a professionally managed type of collective investments that 
pools money from many investors and puts it in stocks, bonds, short-term 
money market instruments, and/or other securities.

Th t l f d ill h f d th t t d th l dThe mutual fund will have a fund manager, that trades the pooled money on a 
regular basis, and after realizing capital gains or losses are passed out in the 
form of dividends to the individual investors. Currently, the worldwide value of 
all mutual funds totals more than $26 trillion.
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V. AppendixV. Appendix

Hedge Funds
A hedge fund is a private investment fund having a largely unregulated pool of

pppp
1 1 –– The Buy Side: our clientsThe Buy Side: our clients

A hedge fund is a private investment fund, having a largely unregulated pool of 
capital, whose managers can buy or sell any assets, make speculative trades on 
falling as well as rising assets, and participate substantially in profits from 
money invested. 

It charges both a performance fee and a management fee. Typically open only to 
very wealthy qualified investors, hedge fund activity in the public securities 
markets has grown substantially, accounting for approximately 10% of all U.S.markets has grown substantially, accounting for approximately 10% of all U.S. 
fixed-income security transactions, 35% of U.S. activity in derivatives with 
investment-grade ratings, 55% of the trading volume for emerging-market 
bonds, and 30% of equity trades. 

Hedge funds dominate certain specialty markets such as trading within 
derivatives with high-yield ratings and distressed debt
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Working in New York: How to Make it a Reality?

V. AppendixV. Appendix

Private Equity firm
Private equity is an asset class consisting of equity securities in operating

pppp
1 1 –– The Buy Side: our clientsThe Buy Side: our clients

Private equity is an asset class consisting of equity securities in operating 
companies that are not publicly traded on a stock exchange.

There is a wide array of types and styles of private equity and the term private 
i h diff i i diff iequity has different connotations in different countries

Endowment // Foundation 
A financial endowment is a transfer of money or property donated to anA financial endowment is a transfer of money or property donated to an 
institution, usually with the stipulation that it be invested, and the principal 
remain intact in perpetuity or for a defined time period. This allows for the 
donation to have a much greater impact over a long period of time than if it 

t ll twere spent all at once.

The total value of an institution's investments is referred to as the institution's 
endowment.
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V. AppendixV. Appendix

Insurance company  
Insurance, in law and economics, is a form of risk management primarily used to

pppp
1 1 –– The Buy Side: our clientsThe Buy Side: our clients

Insurance, in law and economics, is a form of risk management primarily used to 
hedge against the risk of a contingent loss. 

Insurance is defined as the equitable transfer of the risk of a loss, from one entity to 
another, in exchange for a premium. An insurer is a company selling the insurance. g p p y g

The insurance rate is a factor used to determine the amount, called the premium, to 
be charged for a certain amount of insurance coverage. Risk management, the 
practice of appraising and controlling risk, has evolved as a discrete field of study 
and practice.

Sovereign Weaf Fund 
A sovereign wealth fund (SWF) is a state-owned investment fund composed of g ( ) p
financial assets such as stocks, bonds, property, precious metals or other financial 
instruments. 

Sovereign wealth funds have gained world-wide exposure by investing in several 
Wall Street financial firms including Citigroup, Morgan Stanley, and Merrill Lynch.
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V. AppendixV. Appendixpppp
2 2 –– The Sell Side: the middle men!The Sell Side: the middle men!

Investment Banks 
Investment banks help companies and governments raise money by issuingInvestment banks help companies and governments raise money by issuing 
and selling securities in the capital markets (both equity and bond), as well as 
providing advice on transactions such as mergers and acquisitions. 

U il h l 1980 h U i d S d C d i i d iUntil the late 1980s, the United States and Canada maintained a separation 
between investment banking and commercial banks.

A majority of investment banks offer strategic advisory services for mergers, j y g y g ,
acquisitions, divestiture or other financial services for clients, such as the 
trading of derivatives, fixed income, foreign exchange, commodity, and 
equity securities.
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V. AppendixV. Appendix

Commercial Banks 
A commercial bank is a type of financial intermediary and a type of bank

pppp
2 2 –– The Sell Side: the middle men!The Sell Side: the middle men!

A commercial bank is a type of financial intermediary and a type of bank. 
Commercial banking is also known as business banking. After the Great 
Depression, the U.S. Congress required that banks only engage in banking 
activities, whereas investment banks were limited to capital market activities. 

As the two no longer have to be under separate ownership under U.S. law, 
some use the term "commercial bank" to refer to a bank or a division of a 
bank primarily dealing with deposits and loans from corporations or large p y g p p g
businesses. In some other jurisdictions, the strict separation of investment 
and commercial banking never applied. 

Commercial banking ma also be seen as distinct from retail banking hichCommercial banking may also be seen as distinct from retail banking, which 
involves the provision of financial services direct to consumers. Many banks 
offer both commercial and retail banking services
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A boutique brokerage is a type of brokerage company that acts much the

pppp
2 2 –– The Sell Side: the middle men!The Sell Side: the middle men!

A boutique brokerage is a type of brokerage company, that acts much the 
same as a boutique shop. They often do not charge fees, instead taking a 
percentage of any profits generated.

C l b i b k i h f il d f i d d d hCommonly, boutique brokers operate with family and friends and do not have 
advertising campaigns. They generally are in the investment field, but can 
also exist in other fields such as information technology.

Boutique brokerage can also refer to a real estate brokerage firm
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A broker-dealer is a company that trades securities for customers as well as
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A broker dealer is a company that trades securities for customers as well as 
for its own account. In the United States, a broker-dealer has to be registered 
with the Financial Industry Regulatory Authority. When executing trade 
orders on behalf of a customer, the institution is said to be acting as a broker. 
Wh i d f i h i i i i id b iWhen executing trades for its own account, the institution is said to be acting 
as a dealer. 

Securities bought from clients or other firms in the capacity of dealer may be g p y y
sold to clients or other firms acting again in the capacity of dealer, or they 
may become a part of the firm's holdings.

There are t o t pes of broker dealers: introd cing and clearingThere are two types of broker dealers: introducing and clearing.
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Management consulting refers to both the industry of, and the practice of, 
helping organizations improve their performance, primarily through the 
analysis of existing business problems and development of plans for 
improvement. 

Management consultants generally bring their own, proprietary 
methodologies or frameworks to guide the identification of problems, and to 
serve as the basis for recommendations for more effective or efficient ways of 

f i b i kperforming business tasks.

Accounting firm 
Financial accountancy (or financial accounting) is the field of accountancy y ( g) y
concerned with the preparation of financial statements for decision makers, 
such as stockholders, suppliers, banks, employees, government agencies, 
owners, and other stakeholders. The fundamental need for financial 
accounting is to reduce principal agent problem by measuring and monitoringaccounting is to reduce principal-agent problem by measuring and monitoring 
agents' performance and reporting the results to interested users.
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